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Robust market growth in 2H23 driven by underlying structural tailwinds
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Industry volumes - ARS Australia
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MVF market share - ARS Australia
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FY23 EBITDA(1) Analysis
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FY23 Profit & Loss Overview
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FY23 Cashflow Overview
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Compelling Doctor Value Proposition 
continues to attract new doctors 
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Investing in the future with new and upgraded clinic infrastructure
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Acquisitions update
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ART Associates Queensland    
(Completed in September 2022)  

PIVET 
(Completed in May 2023)  
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Science and technology to drive ongoing improvements in 
success rates 
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Monash IVF is well positioned to capitalise on growth in genetics

Monash IVF is uniquely placed to capitalise on 
growth

Monash IVF is uniquely placed to 
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Investing in Brand & Marketing and our People
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Ultrasound recovery gained momentum in FY23
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Strategy

and Outlook



The most 
admired 
reproductive 
care provider in 
the world

Page 23



Outlook 
We continue to believe and are optimistic that there is a fundamental shift in 

the Community and the mindset of our patient cohort with greater focus on 

family, health and wellbeing resulting in re-direction of priorities towards 

family extension and creation. This was highly evident during the Pandemic 

whereby FY23 Industry(2) activity was higher than FY19 by 22.3%. Based on 

Monash IVF’s new patient registration pipeline going into FY24, we are 

confident that current Industry activity is sustainable and will continue to 

grow in FY2024. 

Whilst macroeconomic conditions in Australia including cost of living and 

monetary policy is impacting affordability of certain services and goods, it is 

not currently impacting Monash IVF new patient registrations (NPR) to date, 

with NPRs up strongly on prior year between January and July 2023.

The Group is confident revenue and underlying NPAT(1) will grow in FY24 

noting the following:

• Full Year contribution from ART Associates QLD No.2 Pty Ltd and PIVET 

Medical Centre acquisitions;

• Commencement of new fertility clinics and day hospital operations in 

Cremorne (VIC) and Gold Coast (QLD) during 1H24, in addition to 

relocation of existing IVF clinic in Sunshine (VIC);

• Conversion of strong new patient registrations generated in FY23;

• Domestic IVF and Ultrasound patient pricing will increase by 5%-8% 

during 1H24 across all State based markets which is anticipated to offset 

cost base increases; 

• New fertility specialists attracted in FY23 will drive further volume 

growth in FY24 and the Company will continue to focus on recruitment 

of suitable fertility specialists;

• Capitalising on growth opportunity in Reproductive Genetic Screening 

(RGS); 

• Continued optimisation of Ultrasound operations, particularly in 

Melbourne, following operating challenges during the Pandemic;

• Further progress in South-East Asia growth strategy including ramp up 

of activity in the Singapore and Bali fertility clinics.

An update will be provided at the Annual General Meeting in November.
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Appendices
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Treatment Mix
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FY23 Earnings Reconciliation
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Overview of Monash IVF Group
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